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Are YOU in HOT WATER again today 
because YOUR customer wasn’t? 


Check the kind of solution YOU want: 


C2 Easy to Use 
0 Fast 
0 Efficient 


0 Lightweight 


The Hydro-Clean™ MP-3000P 
Hydro-Sonic Coil/Water-tank Cleaning System! 





OC Rugged 
0 Effective 
OO Profitable 





all today for your 
® (FARE Catalog. 
i.) HAMCO TANK SYSTEMS, INC 
Townsend, Massachusetts (508) 597-8026 











Truck & Trailer Mounted, 
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Designed to remove particulates from 


500 to 1 micron in a single pass at flow 
rates of 11 to 600 gallons per minute! 


Portable units starting at $2,295.00. 
Truck & Trailer units starting at $3,495.00 





oe a a as 
Tank Cleaning is SMART 
preventive maintenance 
for YOU and YOUR 
Customers’! 

Give your customers’ the 


superior service they’ve 
come to expect from you... 
... YOUR business depends 
on itil! 


Also, Portable Transfer Pumps, 
Tank Carrying Handles, 


Water-coil Cleaning Systems 


Accepting: 


Call today for your 
© [ARE Catalog. 
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